Sativa Science is dedicated to the
aggregation of data, identification of
valuable molecules and filling in

\

SATIVA SCIENCE knowledge gaps for the medical
community through a collaboration of
patients, dispensaries and prescribers

bringing data-driven science to cannabis use




Q Core Principles

1. Molecules make money

2. Datais valuable

3. Gaps in knowledge are lucrative \

SATIVA SCIENCE




Specific Aims

1. Build a global comprehensive database
of clinical outcomes among patients treated
with cannabis.

2 Identify molecules that are effective in
disease treatment

3. Provide a conduit to patients to improve

\

SATIVA SCIENCE

health outcomes.

4. Drive business to dispensaries.



e  Cannabis holds great potential for treatment in many medical

Problem: Lack of Science

conditions, notably epilepsy, pain, addiction, MS, anti-nausea
tremor and spasticity

e There is no coherent national repository to collect outcomes data

e Itis currently not possible to determine which cannabinoids, in
which combination, and at what dose are or will be effective

e Those who prescribe cannabis have no scientific basis to make
decisions on strain and dose. More education is needed

e  Safety data is unavailable




| O Target Markets and Opportunities

' ¥ r [ + |
—000[
%) o[l
- o
$500B $66.3B $1T
Prescription Legal Cannabis Health Care

Drug Industry Market Industry

By 2025



i O Our Customers

DS EB

harmaceutical Companles Physicians : Growers : Processors § Dispensaries § Patients

N



Our Solution: Lumina

A cloud-based, easy-to-use data collection tool.

Tracks adverse events and potential drug/drug interaction as well as
dose related side effects and efficacy (positive effects) among
cannabis users

Identifies cannabis doses and routes of administration that are
therapeutic.

Identifies cannabis molecules within the strains that are therapeutic
allowing patented extract combinations to be designed.

Provides a conduit to assist dispensaries in improving patient
outcomes

No known possible drug interactions

Cannabinoid Products

Current
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Sativa Science Training and Education

We offer a state-of-the-art training program for participating dispensaries, which utilizes our flagship
product Lumina®™

o  This utilizes virtual and in-person lectures, hands-on workshops, and on-site consultation
The program is both designed and taught by MD and PhD cannabis experts
Our training will ensure dispensaries employ best practice methods

o  Enhance safety, create healthful outcomes, minimize liabilities, and reduce risk
Additional benefits to promote dispensary efficiency and compliance

In addition to data analytics, we can assist with patient flow, front office management, and physical clinic
space design.

Sativa Science establishes a “standard of care” for medical cannabis clinics



Revenue Model

Phase 1 /[ Years 1-3 : Recruit dispensaries to buy our product and expand the patient
database.

Phase 2 [/ Years 4-8 : Develope tinctures of specific discrete combinations of molecules
based on our data collection. Sell these patented brands to dispensaries.

Phase 3 /[ Years 5-10 : Clinical trials in house or sell patents to pharmaceutical companies



Traction

We are in advanced discussions with two Michigan Dispensaries, one “mom

and pop”, the second is a vertically integrated company with plans to
develop in multiple states.

We are forming partnerships with processors and testing facilities to
develop tinctures.

We have already built a strong relationship with Pharma.



Marketing and Sales Strategy

e Create Sativa.Science Centers.of Excellence. ...

e Directly market to dispensary key decision makers through multiple media
channels..

o  We market the dispensary on our site, exposes their brand to other
marketing channels.

o Fulfill important regulatory safety assurance compliance.
o Increase patient volume to the clinic
o Guide and actively engage MD referrals to our clinics

Doctor-to-doctor visits, grand rounds, public lectures, dinner talks, publications,
conferences, blogs, article.



Regulatory Marketing

Sativa Science is in contact with every state cannabis regulatory agency and legislators on
pertinent state and federal committees. Our team has experience lobbying at the federal and state
levels and testifying before state legislators on health issues. We are an active voice for tracking
patient safety and efficacy data. Many states already have draft legislation that will mandate
essentially what we offer.

Dr. Bainbridge is a frequent presenter at national meetings on the importance and urgency of

tracking patient safety and efficacy.
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: Co-Founder and CEO ‘

e NIH funded basic science laboratory studying small
molecules

e Directed clinical trials research using various small
molecules for epilepsy

e  More than 30 years experience as a practicing physician,
owned and managed several clinics in multiple states,
including the Montana Comprehensive Epilepsy Center

e  PAB member for Supernus, GSK, UCB Pharma, Liva
Nova, and Sunovion



Mark Swanson : Co-Founder and COO

e  Mark designs and oversees all technology related projects,
including Lumina, our proprietary database

e Consultant to University of Michigan, designed patient
interface research tools for the Center for Bioethics and
Social Sciences in Medicine

e  While at Wisconsin-based Earthling Interactive, he
supervised a team designing electronic medical records

e  Speaks fluent Japanese




Our Team

Leadership Team:

Thomas Swanson, MD, FAES // Co-Founder
Mark Swanson /| Co-Founder

Ann DeWerth, JD // Strategic Development Lead

Professional Advisory Board:
Jacqueline Bainbridge, PharmD, FCCP, FAES
John Mendelson, MD

Paul Lyons, MD, PhD, FAES, FAAN s AT I V A s c I E N c E




O Sales Forecast

There are about 7940 dispensaries in the US. Based on an expected sales of between $1500 to $2500

per month per dispensary, there is about $11.9-$19.9 million per month potential market = $142 - $238
million per year.

We expect to acquire between 10-24 dispensaries in the first year ($460-$920 thousand), with an
anticipated growth of 5-10 dispensaries per month in subsequent years.



Our Competition

United States

e Releaf
o Terpli
o  Weed Tracker
e Jointly
e MyCureAll
e Tetragram ‘
Other Countries: SATIVA SCIENCE

e Israel, UK, Australia



Lumina®™ Competitive Differentiator

We are nationally recognized physicians and scientists with high market credibility. We have marketing
channels unavailable to our competitors.

Our database will be much larger, and more robust than any others. We track all brain effects, including
“recreational”. We will produce new patentable, scalable therapies.

We identify and communicate to physicians drug drug interactions, adverse events, side effects, and mg
| day dosing, engaging physicians in cannabis referrals, and satisfying regulatory compliance.



Capital Needs and Use of Funds

$1M

Marketing

Targeted presentation across all
constituents including vendors,
patients, agencies and

physicians.

Events and conferences
Brand enhancement/ ambassadors
Podcasts, articles, blogs

Advertising,, media placement

$1.5M

Software Development

Enhance Lumina and develop
app to ensure expert data-driven
results, expanding reach and
parameters.

Highlight strain efficacy
Generate symptom specific reports
Drug-drug charting /reporting

Expand to microdosing

$500K

Operations

Create tech support, generating
reporting for all, including
patients, vendors and physicians.

Answer patient inquiries
Assist system users
Respond to requests

Real time data reporting
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